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Who Should Attend
Sales Professionals with less than Two (2) Years Automotive Business Experience

Duration 


Two (2) Full Days – 9:30 a.m. to 3:30 p.m. each day

Investment Per Person

$395 (Members) – $445 (Associate Members) – $495 (Non-Members) includes:

· Continental Breakfast

· Hot and Cold Beverages

· Lunch

· Participant Materials

· Job Aids

· Professional Facilitation

Course Description

This two-day boot camp will introduce participants to the entire sales process from meet and greet through vehicle delivery.  There will be a substantial amount of time dedicated to negotiation, closing and overcoming objections.  Each participant will learn through hands on activities and role play.  In addition we will provide an overview of compliance requirements for sales professionals during the sales process.

Topics Covered

· Meet and Greet

· Qualifying

· Presenting Numbers

· Negotiation

· Closing
· Compliance
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Special Event


Two-Day “Back-to-Basics”


Sales Professionals Boot Camp


Tuesday-Wednesday – April 14-15, 2009








